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CAMIL ANNOUNCES ITS 1Q18 RESULTS  

The Company recovered its rice, beans and sugar volume growth compared to the 4Q17   

São Paulo, July 12, 2018 ς Camil Alimentos S.A. όά/ƻƳǇŀƴȅέ or ά/ŀƳƛƭέύ (B3: CAML3) announces today its first quarter 
results of 2018 (1Q18: march, April and May 2018). In this release, financial data is presented in accordance to the 
International Financial Reporting Standards ŀƴŘ ǊŜǇǊŜǎŜƴǘǎ ǘƘŜ /ƻƳǇŀƴȅΩǎ ŎƻƴǎƻƭƛŘŀǘŜŘ ǊŜǎǳƭǘǎ ƛƴ Ƴƛƭƭƛƻƴ ǊŜŀƛǎ όwϷύΦ 
Comparisons refer to the first quarter results of 2017 (1Q17: march, April and May 2017), unless otherwise indicated. 

             Highlights 

¶ The results for the 1Q18 was marked by a challenging environment in a competitive and 
prices perspective, along with the impact of the truck driverǎΩ strike in Brazil. Even under 
this scenario, Camil posted a recovery on its sequential volume growth compared to 
4Q17, with an increase in rice, beans and sugar volume in Brazil of +6.0%, +4.8% and 
+4.6%, respectively. 

¶ Net Revenues reached R$1.0 billion on 1Q18 (-18.0%). 

¶ Gross Profit of R$263.3 million (-11.5%) with margin of 26.2% on 1Q18 (+1.9pp). 

¶ EBITDA of R$82.0 million (-35.6%) with margin of 8.2% on 1Q18 (-2.2pp).  

¶ Net income of R$32.6 million (-46.7%) with margin of 3.2% on 1Q18 (-1.7pp).  

¶ CAPEX of R$23.5 million on 1Q18 (+78.1%). 

¶ Net Debt/EBITDA reached 1.4x. 

¶  

 

  

Highlights (in million R$) 1Q18 4Q17 1Q17 1Q18 vs 1Q18 vs

Closing Date 31-may-18 28-feb-18 31-may-18 4Q17 1Q17

Net Revenues 1.004,4     1.116,3     1.225,6     -10,0% -18,0%

Food Products Brasil 700,4         767,0         931,0         -8,7% -24,8%

Food Products International 304,0         349,3         294,6         -13,0% 3,2%

Gross Profit 263,3         284,9         297,4         -7,6% -11,5%

Gross Margin (%) 26,2% 25,5% 24,3% 0,7pp 1,9pp

EBITDA 82,0           119,3         127,4         -31,3% -35,6%

EBITDA Margin (%) 8,2% 10,7% 10,4% -2,5pp -2,2pp

Net Income 32,6           77,3           61,2           -57,8% -46,7%

Net Margin (%) 3,2% 6,9% 5,0% -3,7pp -1,7pp

Capex 23,5           26,5           13,2           -11,2% 78,1%

Operational Highlights - Volume (in thousand ton)

Volume - Brazil

Grains 153,3         144,8         188,1         5,9% -18,5%

Rice 136,1         128,4         167,7         6,0% -18,8%

Beans 17,2           16,4           20,5           4,8% -16,0%

Sugar 123,4         118,0         152,4         4,6% -19,0%

Canned fish 5,0             11,4           7,6             -56,0% -33,7%

Volume - International 128,8         187,3         159,1         -31,2% -19,1%

Uruguay 86,0           143,2         114,5         -39,9% -24,9%

Chile 20,4           18,3           18,8           11,9% 8,8%

Peru 19,5           22,5           22,7           -13,4% -14,0%

Argentina 2,9             3,3             3,2             -14,3% -10,5%
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Management Message 

Despite facing a beginning of 2018 marked by a competitive scenario and challenging price environment, along 
with the truck ŘǊƛǾŜǊǎΩ strike, we are confident that this year will signalize a new period for Camil in terms of 
volume growth and results. We executed the necessary adjustments to strengthen our business model based 
on a large portfolio of leading brands and products. On 1Q18 we posted a recovery on the sequential volume 
growth compared to 4Q17, with an increase in rice, beans and sugar volume in Brazil of +6.0%, +4.8% e +4.6%, 
respectively.  

The first quarter was marked by the national truck ŘǊƛǾŜǊǎΩ strike, with relevant impact in our operations and 
sales. The strike and lack of trucks impacted our operations, reflecting on the product distribution, deliveries 
and lack of material for our plants operations, affecting our productions directly. The Company suspended its 
operations during the strike period on May and returned to its activities on June. We are committed to minimize 
the strike effects in our results throughout the year.  

After the product and pricing strategy adjustments throughout 2017, including the composition of grains in our 
value pricing brands, we regained competitiveness ŀƴŘ ǊŜƳŀƛƴ ŎƻƴŦƛŘŜƴǘ ƻƴ ǘƘŜ /ƻƳǇŀƴȅΩǎ ǎǘǊŀǘŜƎȅ ǘƻ ǇǊŜǎŜǊǾŜ 
results and brand positioning. We highlight a challenging scenario for the canned fish category, due to the 
continued challenge of fishing in the Brazilian coast and devaluation of the real relative to the dollar, which 
pressures the raw material acquisition costs and maintain our products in high-priced levels. 

The Company continues to focus on the development of new products and brands portfolio management, 
especially on higher value products. The strengthening and differentiation of our brands continues to be our 
priority. We invested in media campaigns for Camil, Coqueiro and União, and we launched this quarter two new 
products to complement our portfolio of higher value products: Massas de Bolo União ό¦ƴƛńƻΩǎ paste for cakes) 
and Rice Camil Minuto Caseiro ό/ŀƳƛƭΩǎ ƛƴǎǘŀƴǘ ǊƛŎŜύΦ ²Ŝ ƭŀǳƴŎƘŜŘ ƳƻǊŜ ǘƘŀƴ мл ǘŀǎǘŜǎ ƻŦ paste for cakes and 
three versions of instant rice, ready in online one minute, which attends the actual tendency for the search of 
consumers for convenience and flavor. 

In our International operations, we began the year with a delay on ¦ǊǳƎǳŀȅΩǎ crop and political instability in Peru 
impacting our sales and results. In addition, we highlight the continuity of a positive operational performance in 
our Chile operations. 

We remain focused oƴ ǘƘŜ /ƻƳǇŀƴȅΩǎ ƻǊƎŀƴƛŎ ƎǊƻǿǘƘ ŀƴŘ expansion of our sales force in important regions for 
our growth. Our priority is to increase our presence in two regions of Brazil: Minas Gerais and Goias states. 

Our continued focus on cost efficiency and margin protection ŎƻƴǘƛƴǳŜǎ ǘƻ ŎƻƴǘǊƛōǳǘŜ ǘƻ ǘƘŜ /ƻƳǇŀƴȅΩǎ ƎǊƻǿǘƘ 
and execution of our strategy. Despite facing a challenging beginning in 2018, this year will signalize a new period 
for Camil in terms of volume growth and results, positioning us in a privilege position to capture the growth as 
one of the leaders in the Latin America food segment. 

 

 

Luciano Quartiero  

Chief Executive Officer 
Flavio Vargas  

Chief Financial and Investor Relations Officer 
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Recent Events 

¶ May/2018: Truck ŘǊƛǾŜǊǎΩ strike 
 
According to the monthly industrial research (Pesquisa Industrial Mensal) published by IBGE (Instituto 
Brazileiro de Geografia e Estatística) on July 2018, the national truck ŘǊƛǾŜǊǎΩ strike drove the Brazilian 
industrial production to a reduction in 24 from 26 segments in May when compared to April 2018. Food 
segment reduced by 17.1%. For Camil, the strike occurred on May 2018 affected our operations and sales, 
reflecting directly in our product distribution and in receiving material required for the operations of our 
plants, which resulted in the interruption of our operations during this period and in an additional cost of 
idleness, as well as freight increase for sales we had to delivery during this period. 
 
The Company returned its activities after the end of the strike, on June 2018, and remains focused on 
regularizing its logistics operations aiming to reduce the strike effects throughout the year.  
 

¶ June/2018: Conclusion of the Share Buyback Program  
 
On June 2018, the Company concluded its first share buyback program approved by the Board of Directors 
on December 12, 2017, by repurchasing 5,821,571 common shares, equivalent to 3.74% of the free float 
and 1.42% of the capital stock at an average price of R$7.77/share. 
 
The program aimed to attend the scope of possible exercise of options within the remuneration based in 
shares, as well as cancellation, use in treasury or sale of shares.  

 

¶ June/2018: ShareholdersΩ aŜŜǘƛƴƎ  
 
On June 29, 2018, the shareholders representing approximately 85% of the voting shares (excluding 
ǘǊŜŀǎǳǊȅύ ŀǇǇǊƻǾŜŘ ƻƴ ǘƘŜ !ƴƴǳŀƭ ŀƴŘ 9ȄǘǊŀƻǊŘƛƴŀǊȅ {ƘŀǊŜƘƻƭŘŜǊǎ aŜŜǘƛƴƎǎ ǘƘŜ ŀǇǇǊƻǾŀƭ ƻŦ ǘƘŜ /ƻƳǇŀƴȅΩǎ 
Financial Statements for the period ended on February 2018, the Capital Budget Proposal for the actual 
exercise, the number of Directors and election of members for the Board of Directors, approval of global 
ǊŜƳǳƴŜǊŀǘƛƻƴ ŦƻǊ ǘƘŜ /ƻƳǇŀƴȅΩǎ ŘƛǊŜŎǘƻǊǎ ŀƴŘ ƳŀƴŀƎŜƳŜƴǘ ŦƻǊ ǘƘŜ ŎǳǊǊŜƴǘ ȅŜŀǊ ŀƴŘ .ȅƭŀǿǎ ŎƘŀƴƎŜǎ 
according to new rules of Novo Mercado, among other changes.  

aŀǘŜǊƛŀƭǎ ǊŜŦŜǊǊƛƴƎ ǘƻ ǘƘŜ !ǎǎŜƳōƭƛŜǎ ƛƴŎƭǳŘƛƴƎ ǘƘŜ ŀǇǇǊƻǾŀƭǎ ŀōƻǾŜ Ŏŀƴ ōŜ ŎƻƴǎǳƭǘŜŘ ƻƴ /±aΩǎ ǿŜōǎƛǘŜ 
(http://www.cvm.gov.br/) and CamilΩǎ Lw ǿŜōǎƛǘŜ (http://ri.camilalimentos.com.br).   

 

¶ June/2018: Corporate Governance   
 
On June 29, 2018, shareholders approved on the Annual and Extraordinary Shareholders Meetings the 
election of the members for the Board of Directors and Fiscal Committee. In the Board of Directors Meeting 
on the same date, the .ƻŀǊŘ ŜƭŜŎǘŜŘ ǘƘŜ /ƻƳǇŀƴȅΩǎ statutory directors and members of the Financial, Audit 
and Personnel Management Committee. For more details please consult the section Corporate Governance 
on page 23. 

 
 

  

http://www.cvm.gov.br/
http://ri.camilalimentos.com.br/
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Highlights 

Volume 
 
Brazil: On 1Q18 we posted a recovery on the sequential volume growth compared to 4Q17, with an increase in 
rice, beans and sugar volume in Brazil of +6.0%, +4.8% e +4.6%, respectively. In the canned fish category, Camil 
posted a sequential decrease of 56.0%, due to increases in prices of sardines and tuna in the Brazilian market, 
to compensate the higher costs of raw material imports with lack of local fishing activity and devaluation of the 
real compared to the dollar. This effect led the canned fish products to high-priced levels in comparison to 
ǎǳōǎǘƛǘǳǘŜΩǎ proteins in the market. 
 
International: Reduction in volume of 31.2%, due to the decrease of sales in Uruguay because of the crop delay 
and sales reduction in Peru, driven by political instability in the country. This effect was partially offset by the 
good sales performance in Chile. 
 

Quarterly Operational Volume Evolution (Ψллл ǘƻƴ) 

 

Source: Company  
 
 

 

Brazil ς Volume Breakdown (%)    International ς Volume Breakdown (%)   

  

Source: Company Source: Company 
  

  

Prices 
 
Gross prices sequential variation of rice, beans, sugar and canned fish reached -2.8%, +1.5%, -7.7%, +3.2%, 
respectively. The sequential variation of net prices of rice, beans, sugar and canned fish reached -3.4%, +4.4%,                
-8.3%, +4.8%, respectively.  
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Financial Highlights 
 
Net Revenue of R$1.0 billion (-18.0% vs. 1Q17) 

¶ Brazil Food Segment: Net Revenue of R$700.4 million (-24.8% vs. 1Q17), driven by the decrease in sales 
and the truck driversΩ strike on May 2018; 

¶ International Food Segment: Net Revenue of R$304.0 million (+3.2% vs. 1Q17), driven by the FX 
devaluation ŜŦŦŜŎǘ ŀƴŘ ƎǊƻǿǘƘ ƛƴ /ƘƛƭŜΩǎ ǎŀƭŜǎΦ 

 
Net Revenue and Margins Evolution (R$mn) 

 

Source: Company 

 

 

 

 

 

 

 

 

 

 

 

 
Brazil ς Net Revenue Representativeness (%)     International ς Net Revenue Representativeness (%)    

   

Source: Company  Source: Company 

  

1Q18 1Q17 1Q18 vs 1Q18 1Q17 1Q18 vs 1Q18 1Q17 1Q18 vs

Closing date 31-may-1831-may-17 1Q17 31-may-1831-may-17 1Q17 31-may-1831-may-17 1Q17

Net Revenues 1.004,3   1.225,7   -18,1% 700,4      931,0      -24,8% 304,0      294,5      3,2%

(-) Cost of Sales and Services (741,1)     (928,2)     -20,2% (522,9)     (708,1)     -26,2% (218,2)     (220,1)     -0,9%

Gross Profit 263,2      297,5      -11,5% 177,5      222,9      -20,4% 85,8        74,4        15,3%

(-) SG&A Expenses (203,0)     (195,0)     -134,3% (145,1)     (140,8)     3,1% (57,9)       (54,2)       6,8%

(+/-) Equity (Earnings)/Losses in 

Uncons. Subs. And Other 

Operating Income

(3,0)         3,6           0,0% (1,1)         0,9           -222,2% (1,9)         2,8           -167,9%

EBIT 57,2        106,1      -46,1% 31,3        83,0        -62,3% 26,0        23,0        13,0%

(+/-) Finacial Result (12,0)       (22,8)       -47,4% (8,8) (20,8) -36,3% (3,2) (2,0) 44,8%

(-) Debt Interest Expense (42,6)       (54,7)       -22,1% (34,2)       (48,2)       -29,0% (8,4)         (6,5)         29,2%

(+) Interest Income 30,6        31,9        -4,1% 25,4        27,4        -7,3% 5,2           4,5           15,6%

Pre-Tax Income 45,2        83,3        -45,7% 22,5        62,2        -63,8% 22,8        21,0        8,6%

(-) Total Income Taxes (12,7)       (22,1)       -42,5% (5,9)         (23,5)       -74,9% (6,8)         1,4           -585,7%

Net Income 32,5        61,2        -46,9% 16,6        38,7        -57,1% 16,0        22,4        -28,6%

Statement of Income (in R$ 

million)

Consolidated Food Brazil Food International
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EBITDA of R$82.0 million (-35.7% vs. 1Q17), with margin of 8.2% 

¶ Brazil Food Segment: EBITDA of R$47.5 million (-51.0% vs. 1Q17), driven mainly by: 
i. The reduction of profitability and volume in grains and sugar categories; 
ii. National truck ŘǊƛǾŜǊǎΩ strike on May 2018; 
iii. Reduction in canned fish volume; 
iv. Decrease in market prices; 
v. Reduction in international volume (Uruguay and Peru); and 
vi. Increase of SG&A due to the growth in our sales force.  

 

¶ International Food Segment: EBITDA of R$34.6 million (+14.2% vs. 1Q17), driven by: 
i. Growth of sales in Chile; and  
ii. FX effect. 

 
Cash Generation (FCFF) of -R$32.0 million, due to higher consumption of working capital influenced by the 
higher level of rice inventories (quarter with highest seasonality) and decrease of the quarterly results. 

 
Working Capital of R$1,174.4 million (-0.8% vs. 1Q17) due to the reduction of inventories and suppliers. 
 
FCFF Evolution (R$mn) Working Capital Evolution (R$mn)   

  

Source: Company Source: Company 

 

Profitability Evolution (R$mn) 

 

Source: Company 
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Operational Highlights 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

  

Highlights (in million R$) 1Q18 4Q17 1Q17 1Q18 vs 1Q18 vs

Volume (in thousand ton) 31-may-18 28-feb-18 31-may-17 4Q17 1Q17

Brazil

Volume - Brazil

Grains 153,3         144,8         188,1         5,9% -18,5%

Rice 136,1         128,4         167,7         6,0% -18,8%

Beans 17,2           16,4           20,5           4,8% -16,0%

Sugar 123,4         118,0         152,4         4,6% -19,0%

Canned fish 5,0             11,4           7,6             -56,0% -33,7%

International

Volume - International 128,8         187,3         159,1         -31,2% -19,1%

Uruguay 86,0           143,2         114,5         -39,9% -24,9%

Chile 20,4           18,3           18,8           11,9% 8,8%

Peru 19,5           22,5           22,7           -13,4% -14,0%

Argentina 2,9             3,3             3,2             -14,3% -10,5%

Gross Prices (R$/kg) 1Q18 4Q17 1Q17 1Q18 vs 1Q18 vs

Closing Date 31-may-18 28-feb-18 31-may-17 4Q17 1Q17

Brazil

Grains

Rice 2,27           2,33           2,41           -2,8% -5,9%

Beans 3,28           3,23           4,02           1,5% -18,4%

Sugar 1,95           2,11           2,37           -7,7% -17,6%

Canned fish 21,58         20,92         18,14         3,2% 19,0%

International

Uruguay 1,83           1,68           1,45           9,0% 25,9%

Chile 5,80           5,21           4,87           11,2% 19,1%

Peru 4,31           4,03           4,03           6,7% 6,8%

Argentina 2,44           2,18           2,23           12,0% 9,5%

Net Prices (R$/kg) 1Q18 4Q17 1Q17 1Q18 vs 1Q18 vs

Closing Date 31-may-18 28-feb-18 31-may-17 4Q17 1Q17

Brazil

Grains

Rice 1,97           2,04           2,13           -3,4% -7,2%

Beans 3,05           2,92           3,76           4,4% -18,8%

Sugar 1,66           1,81           2,05           -8,3% -18,8%

Canned fish 15,73         15,01         13,85         4,8% 13,6%

International

Uruguay 1,78           1,66           1,43           7,7% 25,1%

Chile 4,93           4,42           4,15           11,5% 18,8%

Peru 3,81           3,55           3,61           7,4% 5,7%

Argentina 2,44           2,18           2,23           12,0% 9,5%
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Rice 

Rice sales volume increased 6,0% in comparison to 4Q17 and decreased 18.8% when compared to 1Q17, 

reaching 136.1 thousand tons. In 2017, there was a reduction on sales volume due to the competition increase 

in value brand segment. For 2018, we have adapted raw materialś composition of our value priced brands1 

aiming to take back their market competitiveness, which is already presenting results. 

It is worth mentioning two meaningful effects while comparing sales volume to the same period from the 

previous year: (i) truck ŘǊƛǾŜǊǎΩ strike; and (ii) strong comparison basis with 1Q17 during which rice presented 

record results in Companýs history and expressive growth (+15.2% vs. 1T16). 

Brazil Rice ς Quarterly Volume Evolution (´000 ton)  Brazil Rice ς Volume Breakdown (Ψллл ǘƻƴ) 

  

Source: Company  Source: Company  
 

With regards to acquisition cost of raw material, average rice prices in 1Q18 was BRL 35.88/bag2, 10.7% lower 

to the average registered in 1Q17. In the beginning of March 2018, same index was of BRL 35/bag2, closing the 

quarter at BRL 37.56/bag2. Same index in 1Q17 started the quarter as BRL 47.06/bag2 and reached an average 

of BRL 40.19/bag2 during the period. 

The price curve observed in this period represents the opposite of what occurred during 2017. We keep 

experiencing a positive trend on rice prices: in June 2018, the index reached BRL 40.69/bag2, an increase of 8.3% 

vs. May 2018, driven by the reduction on 2017/2018 harvest production and exchange rate depreciation which 

leveraged exports and reduced imports in Brazil. 

¢ƘŜ ƎǊƻǎǎ ǇǊƛŎŜ ƻŦ /ƻƳǇŀƴȅΩǎ ǊƛŎŜ ǊŜŀŎƘŜŘ .w[ нΦнтκƪƎ ƛƴ 1Q18, a decrease of 5.9% in comparison to 1Q17. The 

decrease registered is 4.8 p.p. lower than the market index above mentioned, an outcome of the /ƻƳǇŀƴȅΩ 

strategy on preserving profitability and brand positioning within consumer market. 

In terms of market share volume, the Company presented an increase of +0.3 p.p. vs previous two months, 

registering 7.1% of market share[3], and an increase of +0.2 p.p. in value in the same period, registering 7.5% of 

value share2.  

                                                           
[3] Source: Nielsen Retail Index Mensal, Apr-May18 vs Feb-Mar18. 

Brazil Rice ς Brazilian Market (in R$/bag) Brazil Rice - aŀǊƪŜǘ ǾǎΦ /ŀƳƛƭΩǎ ǇǊƛŎŜǎ 

 

Source: Esalq Senar  Source: Esalq Senar, Company 

Rice
48%

Beans
6%

Sugar
44%

Canned Fish
2%



 

9 

 

Beans 

Bean sales volume reached 17.2 thousand tons. Even with the truck ŘǊƛǾŜǊǎΩ strike in May 2018, we started the 

period with sequential growth of 4.8% in volume in comparison to 4Q17. 

With regards to the 1Q17, volumes decreased by 16%. We highlight higher competition in value brand segment 

in regions of higher competition on prices and two important impacts in comparison of sales volume during the 

same period of previous year: (i) impact of truck ŘǊƛǾŜǊǎΩ strike; and (ii) comparative basis of 1Q17 driven by 

stronger growth on bean sales.   

Brazil Beans  ς Quarterly Volume Evolution (´000 ton)  Brazil Beans  ς Volume Breakdowƴ όΨллл ǘƻƴύ 

  

Source: Company  Source: Company 
  

Considering acquisition cost of raw material, the average price of 1Q18 was BRL 97.99/bag[4], a decrease of 34% 

in comparison to 1Q17 and a decrease of 0.9% in comparison to 4Q17. We highlight the atypical stability[5] of 

prices during the quarter, as a result from the development of a new seed with lower humidity and color losses 

and the investment on cold chamberś  warehousing by farmers. That initiative resulted into better commercial 

value for the product due quality perception by consumers who value a lighter product. 

Gross price of beans reached BRL 3.28/kg in the quarter, a decrease of 18.4% in comparison to the previous 

year, a reduction lower in 15.6 p.p. to the market price decrease. This result is an outcome from /ƻƳǇŀƴȅΩ 

strategy on preserving profitability and brand positioning within consumer market. 

Brazil Beans ς Brazilian Market (in R$/bag)   Brazil Beans - aŀǊƪŜǘ ǾǎΦ /ŀƳƛƭΩǎ ǇǊƛŎŜǎ 

  

Source: Agrolink Source: Agrolink, Company 

 

In terms of market share volume, the Company presented a decrease of -0.4 p.p. vs previous two months, 

registering 5.8% of market share[6], and decrease of -0.3 p.p. in value share, registering 6.8% of value share2 in 

the same period. 

  

                                                           
ώпϐ {ƻǳǊŎŜΥ !ƎǊƻƭƛƴƪΤ ά/ŀǊƛƻŎŀέ ōŜŀƴ ƛƴŘŜȄ Bag 60kg. 
[5] The stability observed is considered atypical due the bean harvest in Brazil occurs three times per year. Bean is more vulnerable to weather conditions and has low commercial value with low humidity 
and, as a result, its average price is historically more volatile than rice price. 
[6] Source: Nielsen Retail Monthly Index, Apr-May18 vs Feb-Mar18. 

Rice
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Beans
6%

Sugar
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Canned Fish
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Sugar 

Sugar sales volume reached 123.4 thousand tons. Even with the truck ŘǊƛǾŜǊǎΩ strike in May 2018, we started the 

year with sequential volume growth of 4.6% in comparison to 4Q17.  

With regards to the 1Q17, volume presented a decrease of 19%.  Such reduction was mainly due to increased 

price aggressiveness from our main competitors. We highlight two important impacts on comparison of sales 

volume during the period to the same period of previous year: (i) impact of truck ŘǊƛǾŜǊǎΩ strike; and (ii) 

comparative basis of 1Q17 impacted by stronger sales growth in the first quarter 2018. 

Brazil Sugar ς Quarterly Volume Evolution (´000 ton)  Brazil Sugar  ς Volume Breakdowƴ όΨллл ǘƻƴ) 

  

Source: Company Source: Company 
  

Considering acquisition cost of raw material, there was a reduction of 29.8% in the quarter, reaching an average 
price of BRL 53.49/bag[7]. Gross price of Company sugar sales reached BRL 1.95/kg in the quarter, a decrease of 
17.6% in comparison to 1Q17, reduction lower in 11.3 p.p. to the market price index decrease above mentioned. 
This result is an outcome from /ƻƳǇŀƴȅΩ ǎǘǊŀǘŜƎȅ ƻƴ ǇǊŜǎŜǊǾƛƴƎ ǇǊƻŦƛǘŀōƛƭƛǘȅ ŀƴŘ ōǊŀƴŘ ǇƻǎƛǘƛƻƴƛƴƎ ǿƛǘƘƛƴ 
consumer market. 

Brazil Sugar ς Brazilian Market (in R$/bag) Brazil Sugar - aŀǊƪŜǘ ǾǎΦ /ŀƳƛƭΩǎ ǇǊƛŎŜǎ  

  

Source: Esalq Senar Source: Esalq Senar, Company 

 
In terms of market share volume, the Company presented an increase of +2.7 p.p. vs previous two months, 
registering 35.7% of market share[8], while increases +2.5 p.p. in value share8, with 40.5% of market share. 
 

  

                                                           
[4] FonǘŜΥ !ƎǊƻƭƛƴƪΤ ά/ŀǊƛƻŎŀέ ōŜŀƴ ƛƴŘŜȄ Bag 60kg. 
[3] Source: Nielsen Retail Monthly Index, Apr-May18 vs Feb-Mar18. 
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Canned Fish 

Canned fish sales volume presented a decrease of 56% in comparison to 4Q17 and 33.7% in comparison to 1Q17, 

reaching 5 thousand tons. Due to the low fishing volume of sardine and tuna along Brazilian coast, it was 

necessary to increase raw material import and, consequently, product final price. This move boosted the fall in 

demand within the period and reduction of retail stock. 

Additional to this context, the depreciation of Brazilian Real vs US Dollar increases the pressure on raw material 

importing costs.   

Brazil Canned Fish ς Quarterly Volume Evolution (´000 ton)  Brazil Canned Fish ς Volume Breakdowƴ όΨллл ǘƻƴ)   

  

Source: Company Source: Company 
  
  

Gross sales volume of Company canned fish reached 
BRL 21.58% in the quarter, an increase of 19% in 
comparison to 1Q17.  

The increase of prices in comparison to the previous 
quarter was a result of a price increase implemented 
by the Company due to the pressure on costs and 
difficulty on sales within markets of greater 
importance in sales volume in Brazil.  

Lƴ ǘŜǊƳǎ ƻŦ /ƻƳǇŀƴȅΩǎ ƳŀǊƪŜǘ ǎƘŀǊŜ ǾƻƭǳƳŜΣ ŀ 
downturn of -2.0 p.p. vs previous two months with 
40.1% in sardines and -1.4 p.p., with a 21.5% of 
market share[9] in tuna. The main reason of such 
performance was the leading position on increasing 
prices compared with the market. 
 

 

Brazil Canned Fish ς Gross Price (in R$/kg)  

 

Source: Company 

  

  

                                                           
[9] Source: Nielsen Retail Index, Bimestrial Reading Apr-May/18 vs Feb-Mar/18 
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